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The News—BMG Sales’ naugural Newsletter

Welcome to the
inaugural edition of
the BMG Sales
Newsletter !!

This is the first of a
regular
communication piece
between BMG Sales
and our dealer base.
The purpose is to
introduce the
company, highlight
dealer successes and
provide information
about manufacturer’s
and their specific
products.

The majority of you
know the story and a
similar version can be
found on our website,
www.bmgsalesnj.com

With almost 20 years
of industry experience,
Bruce Garry founded
BMG Sales as a
consulting firm in
2004. The first
successful project was
in launching the
Peavey DJ line of

products. After
completing other
engagements, Bruce
refocused the company
as an independent rep.
firm.

BMG Sales’ first client
was Chauvet Lighting.
BMG took over a
territory that was
underperforming and
after several months, got
it back on track.

The second chapter of
our history switched to
growth. BMG Sales
added lines such as
Technical Pro,
Wharfedale, Condre and
B-52. As additional
lines were added, so
were employees, in
order to achieve our
goal of superior
customer service.

After a hugely
successful LDI show in
late 2005 and a great
NAMM show in early
2006, BMG Sales
submitted a proposal to
Telex Communications

to rep the line in the NY/NJ
area. BMG was awarded the
Telex line in April 2006 for
MI and Live Sound in our
geographic territory. This
fueled the need for
additional staff, namely an
Office Manager.

BMG Sales is committed to
our customers’ success. We
are available via cellphone or
email almost anytime.
Several carry BlackBerry
devices so that checking
email while on the road is
easy. As the company
expands, BMG is prepared to
make the necessary
investments to provide
Superior Customer Service
to our dealers and
manufacturers. Inthe

future, this may include
things like web based order
entry and delivery status,
email reminders of technical
seminars, Trade Show
announcements and more.

We hope you enjoy this
inaugural newsletter, learn a
thing or two and look
forward to the next edition!

Editor's Note: As some of you know, Bruce’s nickname is
El Jefe, Spanish for the Chief, the boss or the Big/an.
Bruce acquired the name while on assignment in Latin
America for Peavey. Because of his commanding presece
and unsurpassed leadership skills, the name is a good ft.

6 months ago was a great win for BMG Sales and,
hopefully, for you, our dealers. As we're trained and
continue using the product line, we’ll pass our key
learnings on to you. Finally, we'll be happy to highli ght
dealer news in a future column — just contact Nadene in
the office with your article ideas. Until the next
newsletter...

Now, in El Jefe's own word... Welcome to the inaugural
edition of our newsletter. I'm thrilled to have thi s
additional communication line open to each of you.

Adding the Telex family of products to our line car d Turn the volae up,



The Calendar

Sept 17-22- Telex Training —
Netmax/Iris

Oct 20-22 - LDI, Las Vegas, Nevada —
stay tuned for booth info

Dec 3-7 — Telex Pro Announce
Certificed Dealer Academy

Product News from Grundorf
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Product News from Telex “BLUE”
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Product News from Chauvet
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SALES

44 Shady Lane
Freehold, NJ 07728

Tel 732.294.1890
Fax 732.845.4945
Email nadene@bmgsalesnj.com

Visit us on the web at:
www.bmgsalesnj.com




